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How to Show-Up In Your Industry Like A Power Player 
 
The most important thing you can do to heighten your credibility and status in your industry is 

demonstrate value. Whether you are trying to position yourself for ideal, high-paying clients or 

for the attention of major influencers, you must come across as someone who can perform.  

The steps below will help you showcase your expertise and position you as a mover and a 

shaker. Remember, however, it should never be the goal to achieve success at the cost of 

others. True leaders come from a place of service and operate with the highest degree of 

integrity and authenticity.  With that in mind, let’s get you in the game, shall we? 

1. Have a clear vision for your success. All dreams start in your mind. If you want to make 

big things happen in your business or in your life for that matter, you need to be clear 

about what it is you want. Most people set goals that are too small and are then 

disappointed when they reach them. If you want exciting results, you need an equally 

exciting vision. As the saying goes, “Whatever the mind can conceive and believe, it 

can achieve.” 

 

2. Look the part. You must have a polished presence online, period. We live in a digital 

world and any time you are introduced to a new person or audience, they will be 

checking you out. You must have a cohesive visual brand presence that screams 

“authority.” Make sure you have high-quality professional pictures of yourself on your 

website and social media profiles and that your branding is consistent across all 

platforms. If you want to be taken seriously, you have to look sharp and professional 

even if you have a more relaxed brand 

 

3. Be visible. Again, people will be looking for you online. If you don’t have a footprint, 

your street cred will be highly diminished. Of course, this will grow as you grow in 

business and as your time and budget allow. However, if you really want to be an 

influencer, you MUST become known. This means posting on social media, writing 

articles, getting published, doing interviews, speaking and networking. You must create 

a public presence. The more people who know you or know of you, the stronger your 

network and the bigger your influence will be. This is crucial and is something you should 

be working on all the time. Also, please stay consistent. It is better to post a little less 

frequently and show up regularly than to go gang busters and then disappear. You 

want to build credibility and trust.  
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4.  Be a giver. You must demonstrate value and show up as someone who is generous. 

The more you give, the more you will benefit. It’s the law of reciprocity. This is especially 

true if you are trying to approach someone who is more established than you. Give, 

give, give, give and give some more and THEN ask. If you can prove yourself of value to 

them, they will be much more likely to grant you access. This value can be in the form 

of creating and sharing content, being a power connector who makes important 

introductions for people, giving value in online groups by making the host look good or 

even passing along opportunities and tips for people that might really benefit their 

brand. There are many ways to position yourself as a high-value expert, but they all start 

with giving.  

 

5. Own your value. Do not lower yourself, defer to someone else’s authority or harass 

people as this weakens your position. Come to the table to play. Both demonstrate 

AND demand value by charging what you are worth and confidently ask for what you 

deserve. Owning your value also means understanding and leveraging your zone of 

genius, that thing at which you are most uniquely gifted or skilled. 

 

6. Swim with the sharks. If you want to raise your game, you must surround yourself with 

people who are also playing to win. This mean going to events where influencers and 

ideal clients are hanging out. You may have to dedicate more time and money to 

travel out of your immediate area, but if you are intentional and strategic, the effort is 

well worth it. Just being around big players will inspire you to raise you game. On the 

other hand, ditch encounters that offer no room for growth or make you feel self-

conscious about your bigger aspirations. Negative, small-minded and critical people 

will do more damage to your progress than just about anything else. 

 

7. Take bold actions. You have to be willing to step out of your comfort zone to get the 

things you really want. If you don’t, you will continue to get the kinds of results you have 

now. Give yourself an assignment of one bold action a week or month, something that 

will have a real impact on your progress and make it specific. For example, “I will call 

___________ by April 30th.” Or “I will apply to speak at the ______________conference by 

June 1st.” And then DO it.  Remember, you can feel safe or you can be successful, but 

rarely do those things go hand in hand.  

 

8. Do your research. If you want to approach someone who is further along than you, you 

want to know as much as possible about them so you can a) give real value to them 

and b) show you are truly interested in them and their work and are not just trying to use 

their influence for your benefit. By doing your research, you will better understand how 

to position yourself in relationship to that person AND learn about their world and the 

other players in it with whom you might also want to connect. 
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9. Be BOLD about proclaiming your point of view. Becoming known as a thought leader is 

one of the very best ways to gain attention and authority. Not everyone is going to 

have the courage or the forethought to express what they truly believe in a strong, 

provocative way. Doing this will separate you from the crowd and definitely position 

you as a leader. Eventually, you’ll create buzz and start getting invitations to play at 

bigger and more prestigious tables.  

 

10. Nurture a powerful mindset. It takes a lot of mental fortitude to be a resilient leader. If 

you allow negativity to pollute your mind, it will knock you off your game. You must be 

vigilant about nurturing your positivity and grounding into your personal power. Use 

affirmations, read inspirational texts, listen to podcasts and speakers or watch shows 

that lift you up, meditate, get enough rest, etc. Basically, do whatever you need to do 

on a regular basis to keep your mind in the power zone and you will soar! 

 

 

 has over 30 years of 

professional performance experience on stage as 

an operatic soprano, as a national speaker and as 

the host of the popular podcast and television 

show, Thrive. She combines her unique 

performance skills with her expertise as a personal 

brand strategist, image consultant and business 

coach to teach driven entrepreneurs how to 

become highly profitable, dynamic presenters and 

rise to celebrity status. Her clients have appeared 

on national platforms and made thousands of 

dollars speaking live and in front of the camera. 

If you are hungry to get your message out and 

make a name for yourself, you can apply for a 

complimentary Step-Into-The-Spotlight Strategy 

Session, CLICK HERE=>Complimentary Session 

I will give you my expert feedback on how to 

launch your star brand and achieve celebrity 

status. 

 

If you want the stars, don’t aim for the ceiling! 
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Heather has a 6th sense of being able to correctly identify 

characteristics based on "the first impression" - something a lot of 

marketers often overlook when branding. 

 
Lewis Howes, New York Times Best-Selling Author & Lifestyle Entrepreneur 

lewishowes.com 

 

Heather’s intuitive understanding of the importance of finding your 

essence was enormously helpful to me. She was tireless in helping 

me distill my journalism career down to one simple phrase “Bringing 

Truth to Light,” which really says everything about what I’ve been 

doing for the past 23 years. I recommend her highly for helping 

anyone discover how to build and define their brand. 

Ginger Casey, Emmy-Award Winning Journalist 

GingerCasey.com 

 

Working with Heather is a no-brainer. She listens so intently (even 

when the stuff isn't so pretty) and she partners with my vision for my 

coaching business. Many coaches promise, Heather 

delivers...everyTIME! Her ability to ask juicy questions, to provoke my 

true voice, is important to me because it tells the listener exactly 

who I am before we connect.  

Fonda Clayton, Feminine Power Broker & Speaker 

Author of “Stop Giving Your Power Away” 

FondaClayton.com 

Power is Heather’s power word! She saw so much more in me than I 

could see in myself; my power, my expertise, what my best qualities 

are and how to monetize them in a way that honors my strengths 

and how I desire to work. 

Wendy Sabin, Profit Strategist 

WendySabin.com 

 

mailto:heather@clearvoicebranding.com
http://www.clearvoicebranding.com/
http://lewishowes.com/
GingerCasey.com
FondaClayton.com
WendySabin.com

